2014 – 15 Ag. Sales CDE
Ag. Sales Products are:
	Merial animal health care products.
Students will research Merial animal health care Products that are associated with their particular sales scenario. Each scenario will inform the team member which animal species that they are trying to sell health products for, who they are selling to and what type sale it is.
Sales Scenario #1
Salesperson making a cold call on a Quail Hunting Plantation Manager to try and sell them Merial products for the Quail Hunting dogs that they raise, train and do guided hunts with. The plantation only buys occasional products from the local hardware store when a problem becomes evident.
Sales Scenario #2
Salesperson making a cold call on a Certified Black Angus Cow Calf Operation. The Owner of the Operation does not use any Merial Products. 
Sales Scenario #3
Salesman working a booth at the World Pork Expo. The show is for Pork Producers and exhibitors. Customer is the owner of a Pork Operation specializing in Show Pig Sales with a 80 sow operation. 
Sales Scenario #4
Salesperson for a local farm supply center specializing in Equine health products for horse owners. 
